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Your Donors
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Course Objectives:
 What’s your “Mission Impact” story used to gain Corporate Support?

 Describe strategies and best practices involved with Corporate Giving

 Why is prospecting and networking so important?

 Define the elements of a donor pipeline and moves management.

 Explain best practices in gift processing and donor acknowledgment.





What’s your Story?
Mission Impact
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Corporate Giving -
Strategies and Best Practices
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Prospecting and Networking
Does it Really Matter?
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Donor Engagement -
Corporate Donor Pipeline













Follow Up & Steward

Thank

Ask

Engage

Plan

Research

Identify



Develop the Donor Pipeline
Identify

(WHO)

Research

(WHY)

Plan

(WHAT)

Engage

(WHEN)

Ask

(CONTACT)

Thank

(METHOD)

Follow Up

(NEXT)
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Donor Moves Management
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Gift Processing
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Donor Acknowledgement
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THANK YOU!   

Questions?

vamccarty@hog.org

mailto:vamccarty@hog.org

